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Foreword
In the world of real estate, when we talk about buying or selling 

property, we often envision houses with white picket fences or towering 

skyscrapers reaching for the sky. These are the images that come to 

mind when we think of “real estate.” But in this ebook, “The Landowner’s 

Advantage: Turning Vacant Land into Profitable Opportunities,” we’re 

here to show you a world that exists beyond the walls and windows of 

houses. This world is often overlooked but holds a world of potential.

So, why is selling land different from selling a house? It all starts with 

understanding the unique complexities of land transactions. Visualizing 

the potential of vacant land can be challenging. Unlike a house, which 

has a defined structure, vacant land is a blank canvas with limitless 

possibilities. Buyers have diverse motivations when purchasing land.

Within the world of land, there are different types, each with its own 

set of complexities. From vacant residential infill lots to waterfront 

properties and cleared or uncleared land to non-buildable sloping 

terrain, each type demands a unique approach. And then come the land 

issues that can complicate your sale, such as dealing with wetlands and 

flood zones, landlocked properties, upcoming tax sales, squatter liens, 

chain of title complications, encroachments, and even probate issues.
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The good news is that you don’t have to navigate these challenges 

alone. If you find yourself overwhelmed, you can turn to a land investor 

for assistance. And how might a realtor decline your listing or struggle to 

sell it? The sale price of land often yields a smaller commission, making 

it less attractive for agents. Finding an agent skilled in land transactions 

can be a challenge.

This eBook is your guide to transforming your vacant land into profitable 

opportunities. So, let’s begin this adventure together and turn your land 

into a valuable asset for you and your family.
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Visualizing Potential on Vacant Land Can Be 
Challenging.

Selling land is a markedly more complex endeavor compared to selling a 

house, primarily due to the inherent challenge of visualizing the potential 

of vacant land. Unlike the clear-cut, tangible nature of houses, vacant 

land is essentially a blank canvas. 

It lacks the immediate features and structure that buyers can readily 

engage within a house. Prospective buyers must harness their 

imagination to envision what the land could become—a home, a 

business, or any other personalized vision.

Why Selling Land Is More 
Complex Than Selling a 
House
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Buyers Have Varied Motivations When 
Purchasing a Property.

Buyers in the real estate market are a diverse and multifaceted 

group, each driven by unique motivations and desires when seeking 

to purchase a property. Some buyers are in search of a place to call 

home. For these individuals, factors like location, neighborhood, school 

districts, and the emotional connection they feel with a property play 

pivotal roles in their decision-making process.

On the other hand, some buyers are investors looking for opportunities 

to grow their wealth. For them, property is primarily a financial asset, 

and their motivations revolve around factors such as potential return on 

investment, market trends, and rental income. These buyers scrutinize 

every aspect of a property’s financial viability, often prioritizing factors like 

property appreciation, yield and cap rates, cash flow, and tax benefits.

Pricing Land Correctly Is Vital Due to Its 
Unique Market Dynamics.

Unlike houses, where there are established metrics such as square 

footage, bedrooms, and amenities to guide pricing, land value is 

more intricate. It depends on factors like location, zoning regulations, 

topography, utility access, and its potential use. Accurate pricing 

necessitates a deep understanding of the local market, an assessment of 

the land’s unique features, and an awareness of its development potential.



9

Buyers Generally Prefer Houses or Buildings 
Over Raw Land.

There is a well-established trend that buyers typically exhibit a stronger 

inclination towards houses or developed buildings as opposed to raw 

land. It is because houses and buildings come with the advantage of 

immediate use, eliminating the need for construction or development.

In contrast, raw land represents a 

blank canvas that demands vision, 

planning, and investment to realize 

its potential. While land certainly 

offers limitless possibilities, it 

requires a different mindset and 

level of commitment, which can 

be a deterrent for some buyers. 

Understanding this preference is 

pivotal for sellers and can inform 

their strategies in marketing and 

pricing their properties effectively.
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Land Types:

Vacant Residential Infill Lots 

Vacant residential infill lots are often found in established neighborhoods 
and can be desirable for those looking to build a home in an existing 
subdivision and community. However, navigating zoning regulations and 
accommodating existing structures can be challenging.

However, their appeal often comes with intricate challenges. Navigating 
through zoning regulations and effectively blending the new construction 
with the existing structures can be a complex endeavor, making expert 
guidance invaluable in this context.

Mobile or Modular Home Lots 

Mobile or modular home lots are tailored for specific types of dwellings, 
which can limit the buyer pool to those interested in these housing 
options. Targeted marketing is often necessary.

Different Land Types and 
Land Issues That Might 
Complicate Your Land Sale
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Waterfront Lots 

Waterfront lots offer the allure of scenic beauty and tranquil settings. Yet, 

they also bring environmental and regulatory considerations, which can be 

both attractive and challenging, depending on the buyer’s perspective.

Buyers are drawn to the idyllic beauty and recreational potential these 
properties offer. Yet, the enchantment of waterfront living comes with its 
own set of considerations, including environmental regulations and the 
potential for flooding risks.

Cleared or Uncleared Land 

Cleared or uncleared land presents a distinct development readiness 
spectrum. Cleared land is often appealing to buyers seeking immediate 
construction.

In contrast, uncleared land offers boundless possibilities but necessitates 
a longer-term vision and investment. The latter may entail costs related 
to tree removal, grading, and infrastructure development, which, though 
higher upfront, can result in a more personalized and unique property.

Non-Buildable Sloping Land 

Non-buildable sloping land poses unique terrain challenges. Buyers 
interested in such land might have non-residential purposes in mind, 
such as recreation or conservation, requiring a specialized approach.

Buyers with a vision for non-residential usage, such as recreational 

facilities or conservation, find these properties intriguing.
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Commercial or Industrial Land

Commercial or industrial land has its own zoning and development 
requirements, attracting a different set of buyers. These properties often 
involve complex considerations and necessitate an understanding of the 
specific demands of commercial and industrial ventures. 

While they present complex considerations, they also offer a gateway 
to substantial business opportunities and growth. Understanding these 
nuances is essential for both sellers and buyers to navigate the intricate 
world of commercial and industrial land transactions.

Land investors are important because they help make the land more 
valuable. They spend money to make empty land better and more useful. 
Here’s how they do it:

• Improving Land: Investors make land ready for use by adding roads 
and utilities.

• Changing Rules: They may work to change land-use rules, 
increasing its potential and value.

• Building: By constructing buildings, they turn empty plots into 
attractive sites for businesses.

• Cleaning Up: Cleaning any pollution can make land safer and more 
appealing.

When investors do these things, they make the land more valuable. This 
is good for them because they can sell the land for more money later. It’s 
also good for the area because it can bring in new businesses and jobs. 
So, when land investors spend money on land, they’re not just helping 
themselves; they’re helping the whole community.
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Typical Vacant Land 
Issues:

Wetlands And Flood Zones 

Wetlands and flood zones can 
impact land use and development 
due to environmental regulations 
and potential flooding risks. Buyers 
may need to navigate these 
constraints, affecting the property’s 
value and potential uses.

Landlocked Properties 

Landlocked properties are those without legal access to public roads 
or utilities, making them difficult to develop or use. These properties 
often require legal solutions, such as easements or negotiations with 
neighboring landowners, which can prolong the sales process and 
necessitate specialized knowledge.

Upcoming Tax Sales 

Upcoming tax sales can put properties at risk of being auctioned off due 
to unpaid taxes. Sellers must address these arrears before selling, and 
buyers should be cautious about potential liabilities, making it a complex 
issue that affects both parties’ financial considerations.

Liens from Squatters or Rubbish 

Liens from squatters or rubbish on the land can complicate the sale 
process by introducing legal and cleanup costs. Buyers will be hesitant 
to invest in properties burdened by these issues, and sellers may need to 
rectify them to attract potential buyers.
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Chain of Title Complications

Chain of title complications refers to 

issues with the historical ownership 

record of a property. Clouded 

or unclear ownership history 

can hinder the sale by raising 

doubts about property rights, 

legal complications, and potential 

disputes. Resolving these matters is 

crucial for a smooth sale.

Boundary Encroachment

Encroachment occurs when a neighbor’s property improvements, 

such as a fence or building, extend onto the subject property. These 

boundary disputes can deter buyers who want clear and unencumbered 

ownership. Resolving encroachments may involve legal negotiations and 

adjustments, making it a complex issue to navigate.

Probate

Probate issues arise when the owner of a property has passed away 

and left the property in their estate. The sale process may involve 

legal complexities, lengthy probate proceedings, and multiple parties 

with interests in the property. Buyers and sellers may need to exercise 

patience while adhering to legal requirements for a successful sale.
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Seek a Land Investor 
When Land Issues 
Become Too Complex to 
Handle Alone.

No Hidden Charges or Fees.

When enlisting the help of a land investor, you can rest assured that 

there will be no hidden charges or fees. Unlike some conventional 

real estate transactions, land investors offer a transparent and 

straightforward process, eliminating unexpected financial surprises. 

This transparency ensures that you have a clear understanding of the 

financial aspects of your land sale from the beginning, contributing to a 

more seamless experience.
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Receive the Entire Cash Amount Without 
Commission Subtractions.

When you collaborate with a land investor, you’ll receive the entire 

cash amount without any commission subtractions. This direct and 

uncomplicated approach means that you can maximize the financial 

benefit of your land sale, allowing you to make the most of your 

property’s value.

Swift and Secure Closings with Reputable 
Title Companies.

Swift and secure closings are 
another advantage of working 
with a land investor. They have 
established relationships with 
reputable title companies, 
streamlining the closing process. 
It means that you can complete 
the sale efficiently while having 
the peace of mind that all legal 
matters are handled with the 
utmost care and professionalism.
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Prompt and Equitable Offers Reflecting the 
Land’s Present Value.

Prompt and equitable offers are a hallmark of the service provided 

by land investors. These offers are based on a thorough assessment 

of your land’s present value, ensuring that you receive a fair deal 

reflective of its current market worth. This commitment to equitable 

transactions is a central element of the land investor’s approach.

Management of All Land Issues and Essential 
Legal Paperwork for the Sale.

In addition to financial benefits, land investors also take on the 

management of all land issues and essential legal paperwork 

associated with the sale. It not only eases the burden on the seller but 

also ensures that these complexities are expertly addressed, promoting 

a smoother and more worry-free selling experience.

A Hassle-Free and Straightforward Selling 
Experience.

Ultimately, the involvement of a land investor provides a hassle-

free and straightforward selling experience. By offering a one-stop 

solution that encompasses financial transparency, a fair evaluation 

of your property, and expert management of the intricacies that can 

arise during land sales, a land investor streamlines the process and 

empowers you to unlock the full potential of your property with ease.
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Reasons Why a Realtor 
Might Decline Your Listing 
or Struggle to Sell It

Sale Price of Land Yields a Smaller 
Commission.

Realtors may decline your land listing or struggle to sell it when the 

sale price yields a small commission. Land sales often result in lower 

commissions compared to residential developed properties, and this 

financial consideration can discourage some real estate agents from 

investing the time and effort required for a land sale. 

As a result, you may encounter challenges finding an agent willing 

to represent your land or give it the attention it deserves in the 

competitive real estate market.
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It’s Not Always Easy to Find an Agent Skilled 
in Land Transactions.

Real estate agents frequently specialize in residential properties and 
may lack the expertise or passion required for the unique aspects 
of land sales. Without the necessary experience, motivation and 
knowledge, an agent may struggle to effectively market and sell your 
land, potentially leading to delays and suboptimal outcomes.

You’ll Bear All Land-Associated Expenses 
Until It’s Sold.

When selling land, it’s crucial to be aware that you’ll bear all land-
associated expenses until it’s sold. This financial responsibility includes 
property taxes, maintenance costs, and any other ongoing expenses. 
These costs can add up over time, making it essential to carefully 
consider your selling strategy and how to minimize these financial 
burdens while the land is on the market.

Some Agents Might Not Help with 
Outstanding Taxes or Legal Matters.

Moreover, some agents might not assist with issues like outstanding 
taxes or legal matters, leaving these complex matters to the seller’s 
responsibility. Addressing such issues can be daunting and time-
consuming, necessitating either your expertise or additional 
professionals, which can further complicate the selling process.
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Many Agents Are More Passionate About 
Selling Homes Than Land.

Many real estate agents are naturally more passionate about selling 

homes than land. Residential properties are often perceived as more 

straightforward and attractive for buyers. This preference can impact 

the level of enthusiasm and effort a realtor puts into selling your land, 

potentially resulting in a slower sales process.

Be Prepared for the Possibility That Your Land 
Might Take Time to Sell.

Lastly, be prepared for the 
possibility that your land might 
take time to sell. Land sales tend 
to require patience, as finding the 
right buyer who shares your vision 
for the property can be a time-
consuming endeavor. Understanding 
the potential challenges and time 
investment involved in selling 
land can help you set realistic 
expectations for the process.
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Unlock Your Cash 
Potential Now Instead 
of Letting It Sit Idle in a 
Non-Performing Asset.

Use the Sale Proceeds to Clear Any Pending 
Debts.

Whether it’s unpaid loans, mortgages, or credit card balances, settling 

outstanding debts with the proceeds from your land sale can bring 

much-needed relief to your financial situation. By eliminating these 

financial burdens, you can improve your credit score, reduce interest 

expenses, and free up your monthly budget for other investments or 

expenses, ultimately fostering greater financial stability.
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Selling Unused Land Can Bolster Your 
Financial Stability.

Rather than allowing your valuable land to remain unutilized, converting 
it into liquid assets can significantly bolster your financial position. The 
extra capital provides a financial safety net, allowing you better to navigate 
unexpected expenses or downturns in your income. It also offers the 
flexibility to seize new opportunities, whether it’s investing in assets with 
higher returns or diversifying your financial portfolio for long-term stability.

The Extra Capital Allows You to Explore Fresh 
Investment Prospects.

These opportunities could include ventures in the stock market, real 
estate, or starting a new business. It empowers you to make informed 
investment decisions that align with your financial goals, potentially 
leading to increased wealth and financial security over time.

Use the Funds to Upgrade Your Current Home 
or Acquire a New Property.

Whether you’re looking to enhance your living environment, make 
energy-efficient improvements, or move to a new residence that better 
suits your needs, the capital gained from the land sale enables you to 
invest in your quality of life. By upgrading your housing situation, you’re 
not only improving your daily comfort but also potentially increasing the 
long-term value of your property.
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Meet the Owner from 
Land Merchants USA
Meet Frank Swain and Andrew Swain, the dynamic duo behind Land 
Merchants USA.

Frank, a retired software executive, has been diving deep into the world 
of real estate investment for the past 15 years. His technical acumen 
combined with his property insights has been instrumental in helping 
their customers.

Andrew, with a background in law enforcement and a decade-long journey 

as a real estate investor, brings a unique blend of discipline, diligence, and 

market understanding to the table. Andrew loves the difficult deals where 

he investigates how to solve problems for land sellers.

Our expertise extends nationwide, allowing us to work closely with 

sellers, understand their unique needs, and offer tailored solutions to 

their vacant land dilemmas.
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How Land 
Merchants USA 
Can Help You

How We Work with Sellers
At Land Merchants USA, we don’t just buy land, we specialize in acquiring 
unwanted vacant lands and turning challenges into opportunities. Our 
commitment is to provide seamless transactions and valuable insights to 
our clients. We prioritize your needs and peace of mind:

• We provide competitive offers often much higher than wholesale offers.

• We close deals swiftly, ensuring you get your cash without delay.

• Collaborating only with licensed, reputable local attorneys, title, and 
escrow companies, we guarantee the safety of your transaction.

• We tackle all challenges landowners face during the selling process, 
making it hassle-free for you.

• Even if you choose to sell independently, we’re here as a reservoir 
of knowledge to assist you.

• Every step is clear, documented, and designed for your convenience.

• We bear all costs, ensuring you don’t have to spend a dime.

• Our core promise is to offer a quick, secure, and effortless land-
selling experience.
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We guarantee:

• We guarantee that we will close on your property as promised.

• We will communicate any unforeseen issues to you immediately and 
without delay.

• We will keep in touch with you regularly, so you will not be left in 
the dark.

• We will also do ALL paperwork for you to make things easy and will 
engage title companies or notaries to close with ease.

• We guarantee to help remove any back taxes or liens and to ensure 
you do not lose your property if a tax sale is pending.

• We will go above and beyond to make the deal work. We will find 
creative solutions to assist you out of a problem property.
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How to Contact Us 

You can reach out to us by sending an email to our dedicated customer 
support team at acquisitions@landmerchantsusa.com. 

Please provide us with detailed information about your property so 
that we can assist you promptly. Our support team works diligently to 
respond to all inquiries within 24 hours. 

You can also call us at (615) 200-9186, connect with us on Facebook, or 
visit our website at www.landmerchantsusa.com to learn more about us.

Mailing Address: 

2020 Filedstone Parkway, Suite 900-170, Franklin, TN 37069

Scan the QR code above to navigate to Land Merchant USA’s Website!

http://acquisitions@landmerchantsusa.com
https://www.facebook.com/profile.php?id=61552053522200
http://www.landmerchantsusa.com
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